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Contact us today to discover how our tailored solutions can help your business soar. 

NEW

Proud to Partner with Building  
Industry Association

Our partnership results in exclusive savings and bene!ts 
for all the Association members and we can provide a 
custom plan for your company’s merchant processing. 
We are a direct processor so there will be no go-between. 
We look forward to building a program for you and  
your business!

HBA Members enjoy

SwipeNow Unlimited 

0% Members processing fee 

Authorize.net  
Accept online payments, e-checks &  more

Recurring Payments  
Set customers on an auto-pay plan 

Revenue-based funding loans from $5000 to 1 million   

SwipeNow Cashback Rewards 
Guaranteed savings, along with monthly cashback from 
your merchant processing, can help you achieve your 
goals. Whether it’s throwing a holiday party, covering 
healthcare costs, funding a scholarship, or expanding 
your business. Who doesn’t love extra cash?

CONTACT Tim Holstein, Vice-President 
503-975-0660 | timh@swipenow.com 

What makes us di!erent
20 plus years expertise as an  
industry leader

Average cost-savings of 25% or more

We o"er an extensive portfolio of 
innovative products

No cost training and ongoing 24/7 
support

Exclusive account representative

No cost supplies

Committed to You

We know building your business 
is your top priority, not navigating 
merchant services. That’s where we 
shine! We o"er custom payment 
solutions designed to seamlessly 
integrate with your unique business 
needs and growth. 

With our diverse range of turnkey 
payment options, you’ll accept every 
major payment type, from credit 
and debit cards to ACH transfers 
and mobile wallets. We partner with 
leading processing networks,  
ensuring you get the perfect 
!t for your business, every time.


